16765 PLEASANT HILL RD, SHERIDAN

GROUP

\ REAL ESTATE

Kelly Hagglund, Principal Broker
Licensed in Oregon







Welcome Home

o EFU Zoned level/ gentle sloping farm land

+ 100+ acres ready to plant; Vineyard potential




Living Room

Vaulted ceiling
Ceiling fan

Large windows with
fabulous country views

A Beautiful Dominion Photography.

¢ Tons of natural light
¢ Tile countertops

i N




Private full bath
Vaulted ceiling
Walk-in closet

2nd Garage

2nd Residence
Barn, garden area,
outbuilding, shop,
tool shed

A Beautiful'Dominion Photography:
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A Beautiful Dominion Photog

RominioniPhotography;




Thank you for visiting!

111 Acres prime EFU Zoned level/gentle sloping farm land at 360 feet elevation with rich Bellpine,
Woodburn, Rickreall & Hazelair soils, 12 springs, 2 ponds & mountain views; Bachelor, Hood,
Jefferson, St Helens, Adams. 100+ acres ready to plant in open fields/pasture land; Vineyard potential
with Vineyards nearby! Wheat, Oats, Rye Grass, Hay, Dry Land Corn & Gray Oats have flourished.
Pear/Apple/Plum/Prune Trees. Outbuildings, Pole Barn, Farm Office, Shop, and more!

ArBeaultiful Dominion Photography:




www.KML/.com

Addr: 16765 PLEASANT HILL RD Unit#:

City: Sheridan Zip: 97378 Condo Loc:

Map Coord: WA Zoning: EFU

County:Polk TaxID: 230171

Elemx Faulconer-Chap Middle: Faulconer-Chap
High: Sheridan PropType: RES-MFG [ FARM
Nhood/Bldg: CC&Rs: N
Legal: SEE RECORD

# Supplements: 1 Home Energy Score:

Vitual Tour  Video Tour Home Wrnty: N 55+ wiiffidavit Y/N: N

GENERAL INFORIMATION
Lot Size: 100-199.99AC # Acres: 111 Lot Dimensions:
Wifmt: CREEK, SEASONL View: MNTAIN, TERRITR Lot Desc: LEVEL, POND, SLOPED, TREES
Body Water: Seller Disc: DSCLOSUR

RESIDENCE INFORMATION
Upper SQFT: 0 SFSrc. trio #Bdrms: 2 #Bath: 2/0 #Avl 1 Year Built: 1996/ RESALE
Main SQFT: 1620 TotUp/Mn: 1620 Roof: METAL Stylee 1STORY, DBL-WDE Green Cert: Energy Eff.:
Lower SQFT: 0 #rireplaces: 1 / YWOOD Parking: DRIVWAY, RV-PARK Exterior T-111
Total SQFT: 1620  Addl. SQFT: #Gar: 2IDETACHD BsmtFnd: CONCRET, CRAWLSP, SLAB

REMARKS

XStDir: Hwy 18; S @ Red Prairie Rd; 4 miles, L @ Blanchard Rd, stay on Blanchard to Pleasant Hill Rd

Publicc 111 Acres prime EF U Zoned levelfgentle sloping farm land @ 360 elevation wirich Bellpine, Woodburn, Rickreall & Hazelair soils, 12
springs, 2 ponds & Mtn views; Bachelor, Hood, Jefferson, St Helens, Adams. 100+ acres ready to plant in open fieldsipasture land; Vineyard]
potential wiVineyards nearhy! Wheat, Oats, Rye Grass, Hay, Dry Land Corn & Gray Qats have flourished. PearApple/PlumiPrune Trees.
Quthldgs, Pole Barn, farm Office, shop+

APPROXIMATE ROOM SIZES AND DESCRIPTIONS

Living: hi I VAULTED, Wiw-CARP Mstr Bd: /S i BATH, VAULTED, WI-CLOS Bths - FullPart
Kitchen: M/ I EATAREA, PANTRY ndBd:  M/f IVAULTED, WI-CLOS, YW-CARP Upper Lvl:  0/0
Dining: M i uTiLITY:  Uf FBLT-INS, SINK Main Lvl: 210

Lower Lvl:  0/0
Tota Bth: 2i0

FEATURES AND UTILITIES
Kitchen: DISHWAS, FS-RANG, FS-REFR, PANTRY, PLB-ICE

Interior: CEILFAN, GAR-OPN, LAUNDRY, SOAKTUB

Exterior: 2ND-GAR, 2ND-RES, BARN, DECK, FENCED, GARDEN, OUTBULD, SHOP, TL-SHED, YARD
Accessibility: 1LEVEL

Cool: Heat: FOR-AIR
Water: WELL Sewer: SEPTIC Hot Water: ELECT Fuel: ELECT
FINANCIAL

PTax’Yr. $2167.89 Rent, If Rented: Short Sale: N Bank Owned/REO: N
HOA: N Dues: Other Dues:
HOA Incl:
List Date 412012016

COMPARARBL E INFORVATION

OiPrice:  $749,900
@RMLSE™ 2016. ALL RIGHTS RESERVED. - INFORMATION NOT GUARANTEED AND SHOULD BE VERIFIED.
SQUARE FOOTAGE IS APPROXIMATE & MAY INCLUDE BOTH FINISHED & UNFINISHED AREAS - CONSULT BROKER FOR INFO.
SCHOOL AVAILABILITY SUBJECT TO CHANGE.
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S CROOL/

This home is located in the following school district

Shetidan Schoel District 48

Stevidan, Onegon 97378
Phone: (503) 843-2433 Fax: (503) 8§43-3505

The Sheridan School District 48) will provide a safe and supportive educational environment with high academic
and behavioral expectations through teaching that focuses on individual learning needs to prepare students for a
life of joy and challenge in a changing world.

Faulconer-Chapman
Schoo

Faulconer-Chapman School

B 332 SW Cornwall Street
: Sheridan, OR 97378
— = . Phone: (503) 843-3732
—— ‘\- Fax: (503) 843-3738
g I B _‘ |
SPARTAN PRIDE

A family of students, staff, parents and community
committed to educational excellence and opportunities for
the greatest success of all.

Our Mission

Our mission is to facilitate optimal social and academic
learning for all students to enable them to lead fulfilling and
productive lives in a rapidly changing and increasingly
complex society.

Contact Information
Office Hours

7:30 AM. - 3:30 P.M.
Telephone 503-843-2162
FAX 503-843-3466

General Information: spartanpride@sheridan.k12.or.us

Phone: 503-554-4400




COMMUNITY INFORMATION
SAERIDAN, OREGOA

Sheridan, Oregon

A.B. Faulconer founded Sheridan in 1865 or 1866. The town was named for
Phil Sheridan, a Union commander in the Civil War who in 1884 was named
commander of the U.S. Army west of the Missouri River.

Incorporated: 1880.
Population, 2006 est.: 5,785.

Climate:

Hottest month is August, average high 80 degrees.
Coldest month is January, average low 32 degrees.
Average annual precipitation: 40.8 inches.

Driest month: July

Wettest month: December

Education:
Sheridan School District, which includes Chapman Grade School, Faulconer
Grade School, a Japanese immersion program and Sheridan High School.

Major employers:
Federal Corrections Institution, Taylor Lumber & Treating, Liberty Homes,
Willamina Lumber, Spirit Mountain Casino, Sheridan School District

Source:http://www.oregon.com/towns/sheridan/sheridan.cfm




OREGON REAL ESTATE INITIAL AGENCY
DISCLOSURE PAMPHLET
OAR 863-015-215 (4)

This pamphlet describes the legal obligations of real estate licensees in Oregon. Real estate brokers and principal real estate brokers are
required to provide this information to you when they first meet you.
This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an
agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a licensed real estate broker or principal broker (the "agent"),
agrees to act on behalf of a buyer or a seller (the "client") in a real estate transaction.

Oregon law provides for three types of agency relationships between real estate agents and their clients:

Seller's Agent - Represents the seller only;

Buyer's Agent - Represents the buyer only;

Disclosed Limited Agent - Represents both the buyer and seller, or multiple buyers who want to purchase the same
property. This can be done only with the written permission of both clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be acknowledged at
the time an offer to purchase is made. Please read this pamphlet carefully before entering into an agency relationship with a real
estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidential information about their clients. “Confidential information” is information
communicated to a real estate licensee or the licensee’s agent by the buyer or seller of one to four residential units regarding the
real property transaction, including but not limited to price, terms, financial qualifications or motivation to buy or sell. “Confidential
information” does not mean information that:

a. The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or the seller instructs the
licensee or the licensee’s agent to disclose about the seller to the buyer; and
b. The licensee or the licensee’s agent knows or should know failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in writing to allow
the agent to also represent the buyer. An agent who represents only the seller owes the following affirmative duties to the
seller, the other parties and the other parties’ agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard to
whether the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party;

This form has been licensed for use solely by Kelly Hagglund pursuant to a Forms License Agreement with Oregon Real Estate Forms, LLC.

Provided by Oregon Real Estate Forms, LLC 2013 www.orefonline.com OREF 042
May not be reproduced without express permission of Oregon Real Estate Forms, LLC Page 1 of 3

Produced with zipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipLogix.com




A seller’s agent owes the seller the following affirmative duties;

To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the seller;

To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interest in a transaction;

To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;

To advise the seller to seek expert advice on matters related to the transactions that are beyond the agent's expertise;

To maintain confidential information from or about the seller except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the property, except that a
seller's agent is not required to seek additional offers to purchase the property while the property is subject to a contract
for sale.

I

None of the above affirmative duties of an agent may be waived, except #7. The affirmative duty listed in #7 can only be waived
by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer and may list competing
properties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's expertise,
including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance with
law.

Duties and Responsibilities of Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s agent is not representing the seller,
even if the buyer’s agent is receiving compensation for services rendered, either in full or in part, from the seller or through the
seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties and the other parties’
agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard
to whether the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:

To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the buyer;

To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s interest in a transaction;

To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;

To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent’s expertise;
To maintain confidential information from or about the buyer except under subpoena or court order, even after
termination of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a
buyer’'s agent is not required to seek additional properties for the buyer while the buyer is subject to a contract for
purchase.

ook

None of these affirmative duties of an agent may be waived, except #7. The affirmative duty listed in #7 can only be waived by
written agreement between buyer and agent.
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Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without
breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’'s expertise,
including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance
with law.

Duties and Responsibilities of an Agent
Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to purchase the
same property, only under a written "Disclosed Limited Agency Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:

1. To the seller, the duties listed above for a seller’s agent; and

2. To the buyer, the duties listed above for a buyer’s agent;

3. To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to

the other person:

a. That the seller will accept a price lower or terms less favorable than the listing price or terms;
b. That the buyer will pay a price greater or terms more favorable than the offering price or terms; or
c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises other agents) establish
agency relationships with different parties to the same transaction, only the principal broker will act as a Disclosed Limited
Agent for both buyer and seller. The other agents continue to represent only the party with whom the agents have already
established an agency relationship unless all parties agree otherwise in writing. The principal real estate broker and the real
estate licensees representing either seller or buyer shall owe the following duties to the seller and buyer:

1. Todisclose a conflict of interest in writing to all parties;
2. To take no action that is adverse or detrimental to either party's interest in the transaction; and
3. To obey the lawful instruction of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure to disclose
would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If you intend
for that licensee, or any other Oregon real estate licensee, to represent you as a Seller's Agent, Buyer's Agent, or
Disclosed Limited Agent, you should have a specific discussion with the agent about the nature and scope of the
agency relationship. Whether you are a buyer or seller, you cannot make a licensee your agent without the licensee’s
knowledge and consent, and an agent cannot make you their client without your knowledge and consent.
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eliffHagglund

THE "-Principal Broker

Kelly Hagglund is ranked among the top 1%
of agents in the Metropolitan Portland real
estate market of over 8,000 agents. How
did this happen in less than 5 years?
Because Kelly simply gives you more!
More in professional marketing, more in
service and genuine care; and more in

integrity as The Kelly Group Real Estate is

R E A L E S TAT E determined to maintain the highest of

business virtues.

People are important to me. My whole life has been filled with helping people. Real Estate is a joy because |
get to assist people in one of the most important events in life. Buying or selling a home sometimes feels a
little like a roller coaster ride; sometimes it is not always smooth. | do my best to smooth out the ride. | share
the seat right next to those | serve. Integrity and genuine concern are what | value in all areas of my life,
with my family, my friends, and my clients.

The Kelly Group Real Estate was formed to give the finest service for real people with Real Estate needs. |
have carefully chosen those to serve with me so that together we can give you more than | could on my
own. We look forward to working with you and for you!

Kelly Hagglund for The Kelly Group Real Estate.

The Kelly Group Real Estate | 215 N Blaine Street, Newberg, OR 97132 | 503-538-4531
Home Packet Designed by The Kelly Group Real Estate. All information deemed reliable but not guaranteed. 12.6.2016



