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OVERVIEW

C R O P  H I S T O R Y

Haag Brown Ag Division is thrilled to present an extraordinary  100 +/- acre recreational 

property in Craighead County, Arkansas, just southwest of Cash. This unique tract boasts 80 
+/- acres of tillable land, making it a versatile canvas for recreational enthusiasts, specifically catering 
to those passionate about duck and deer hunting. Accessed via a common road off Bo Johnson Rd, this 
property is strategically located for both convenience and connectivity.

Nestled along the serene Cache River, the picturesque landscape creates a captivating setting for 
outdoor pursuits. Approximately 20 acres of wooded areas provide an ideal habitat for deer hunting, 
offering a thrilling experience amidst the natural beauty of the property. What sets this tract apart is the 
presence of levees surrounding the entire property, providing the perfect opportunity to flood the area 
for an unparalleled duck hunting experience.

This recreational haven, with its focus on hunting opportunities, presents a rare and valuable investment 
for outdoor enthusiasts. The property’s combination of tillable acres, wooded areas for deer hunting, and 
the potential for duck hunting make it an ideal destination for those seeking a retreat that seamlessly 
blends functionality with recreational appeal.

Situated in the heart of Craighead County, AR, this property is a testament to the untapped potential 
for hunting adventures in the region. Don’t miss the chance to own this exclusive recreational tract, 
tailor-made for those who appreciate the thrill of duck and deer hunting in a fascinating natural setting.
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https://maps.app.goo.gl/pWMmzR7hBwZ2nHm86


LOCATION
P R I M E  10 0  AC  A LO N G  C AC H E  R I V E RP R I M E  10 0  AC  A LO N G  C AC H E  R I V E R
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PROPERTY

*Soil Map Available Upon Request
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CONTACT

CONTACT

JORDAN LEATHERMAN
L A N D  A G E N T

870.336.8000
j o r d a n @ h a a g b r o w n . c o m

NATHAN ELLER
E X E C U T I V E  B R O K E R

870.336.8000
n a t h a n @ h a a g b r o w n . c o m

**This document has been prepared by Haag Brown Commercial 
for advertising and general information only. Haag Brown 
Commercial makes no guarantees, representations or warranties 
of any kind, expressed or implied, regarding the information 
including, but not limited to, warranties of content, accuracy 
and reliability. Any interested party should undertake their own 
inquiries as to the accuracy of the information. Haag Brown 
Commercial excludes unequivocally all inferred or implied terms, 
conditions and warranties arising out of this document and 
excludes all liability for loss and damages arising there from.

mailto:jordan%40haagbrown.com?subject=Cache%20River%20100
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HAAGBROWN.COM

“Our mission at Haag Brown Ag is to be the 
best commercial agriculture real estate brokerage 
company while leading our clients to success. Our 
mission is to put our client’s needs ahead of our own 
while striving to excel in quality, innovation, and 
value of services we provide.”
Haag Brown Ag is the region’s authority on listing & 
selling commercial land in Jonesboro and Northeast 
Arkansas. As a division of Haag Brown Commercial, 
we have experience and the expertise needed to sell 
farm, ranch, and recreational land. Information to 
make the most informed decision is of upmost value 
to our clients. We have the character, experience 
& education needed to be the best commercial 
agriculture brokerage firm in our region for advising 
on commercial real estate investments.



j o rdan@haagbrown .comjordan@haagbrown .com
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Land Agent  : :  Ag Div is ion  Brokerage

JORDANLEATHERMAN

Owner  -  Fina l  Dr ive  Genet ics ,  LLC :  2012-2023

Arkansas  Farm Bureau -  Farm Fami ly  of  the  Year  :  (Greene County)  2020
Huntington Univers i ty   :  B.S.  in  Entrepreneur ia l  Smal l  Bus iness  Management  -  Class  of  2009

A C H I E V E M E N T S

Jordan Leatherman leads HB Ag, a division of Haag Brown Commercial that is focused on listing and selling 
Agricultural properties. With the goal of being the top Ag brokerage team in Arkansas, HB Ag will exclusively list 
and sell farm, ranch, & recreational properties. 

Jordan was born and raised on a diversified row crop and livestock farm, spending his earliest years with his grandpa 
on the tractor, working the fields, and checking cows. Since then, his deep passion for the world of agriculture grew 
into a professional career where he has spent the last 10+ years managing his own livestock merchandising company 
based out of Northeast Arkansas. 

His deep-rooted connections and experience in the Ag world allow him to easily identify and meet the needs of 
clients looking to sell or acquire agricultural properties. 

Jordan enjoys spending time with his wife, Katie, and their three kids. They enjoy being outdoors on the family 
farm, traveling the state and country attending youth livestock shows, and being active in their church. 



Nathan Eller is an executive broker at Haag Brown, 

specializing in representing buyers and sellers of 

commercial and ag investments. Nathan’s focus is 

to advise investors, many times 1031 tax exchange 

clients, on portfolio diversif ication strategies as 

they move through the process of buying and/ 

or selling income-producing ag or commercial 

property. He enjoys assisting buyers in making the 

best investment decisions for themselves, their 

company, and their family.

Nathan takes every deal personally, having a 

passion for f inding ways to add value to clients and 

build their real estate portfolio. He enjoys f inding 

ways to list and sell properties through investor 

relationships, networking and the unique marketing 

strategies at Haag Brown. Nathan has settled into 

his role having closed on more than $240,000,000 

of transactions since 2015.

Nathan loves Jesus and enjoys being with his 

beautiful wife and children, spending time with family and friends, f ishing, hunting, the outdoors, 

baseball, and traveling.

C L I E N T T E S T I M O N I A L S
My experience with Nathan Eller was the best I have had in 45 years of buying commercial real estate.  Nathan is the perfect 
gentleman. He is tenacious, and he carried out my wishes - even when it cost him money.” — Roland Whatcott (Seller)

“We approached Haag Brown to list our property because of their reputation.  Nathan helped us through the entire process from start 
to f inish.  He quickly had 5 offers for us to consider.  One thing that impressed me was how personal he took the assignment of listing 
and selling the property.  I found the experience seamless and enjoyable.  I would recommend Nathan and Haag Brown to people who 
have a need or interest in selling an investment property.” —  Randal Caldwell (Seller)

“When faced with time constraints and a rapidly changing real estate landscape , Nathan was able to identify multiple high quality 
properties that met our investment goals, and help us navigate the decision process of narrowing it down to the best one. This 
property was an incredible opportunity that would not have been possible without the connections and knowledge Nathan has in this 
market.” — Kolin Weaver (Buyer)

“Having the opportunity to work with you over the last three years, we can not tell you how impressed we have been with you and 
ownership (Josh & Greg) at Haag-Brown Commercial Real Estate & Development. The level of real estate depth-expertise and the 
willingness to work with us both as a buyer and partner in real estate transactions has cemented our long-term relationship.  We are 
excited and look forward to working together on additional projects and acquisitions with you, Josh, Greg and your colleagues at 
Haag-Brown.” — Meredith Bagby (Buyer)

“I recently sold some farmland and decided to invest some of the money in commercial property. I visited with the people at Haag 
Brown Real Estate and they paired me with Nathan. He did an outstanding job of presenting lots of options for me to look at. He 
was very thorough throughout the entire process and did a great job of following through and taking care of the details.” — David 
Hodges (Buyer)

S I G N I F I C A N T T R A N S A C T I O N S

CCIM :  Cert i f ied  Commerc ia l  Investment  Member
Transact ion Volume Exceeding  :  $240,000,000
Tr ip le  Diamond Award  :  ($21MM+ in  Volume)  -  2018,  2019,  2020,  2021 ,  2022
Double  Diamond Award :  ($14MM+ in  Volume)  -  2016,2017
Henderson State  Univers i ty  :  BBA in  Managment  -  Class  of  2013

A C H I E V E M E N T S

 Execut ive  Broker  -  Net  Leased Investments  & Ag Div is ion

N A T H A N E L L E R S TA R B U C K S  :
B e n t o n v i l l e ,  A RB e n t o n v i l l e ,  A R
C o n w a y ,  A RC o n w a y ,  A R
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

TA C O S  4 L I F E  :  
J a c k s o n ,  T NJ a c k s o n ,  T N
L i t t l e  R o c k ,  A RL i t t l e  R o c k ,  A R
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R
B e n t o n ,  A RB e n t o n ,  A R

AT &T  :
F a y e t t e v i l l e ,  A RF a y e t t e v i l l e ,  A R
M a l v e r n ,  A RM a l v e r n ,  A R
S t u t t g a r t ,  A RS t u t t g a r t ,  A R

S L I M  C H I C K E N S  :
L i t t l e  R o c k ,  A R  :  R u s s e l l v i l l e ,  A RL i t t l e  R o c k ,  A R  :  R u s s e l l v i l l e ,  A R

T O M MY ’S  E X P R E S S  C A R WA S H  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

F R E D DY ’S  :
S i l o a m  S p r i n g s ,  A RS i l o a m  S p r i n g s ,  A R

S K E T C H E R S  C E N T E R  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

A S P E N  D E N TA L  :
R u s e l l v i l l e ,  A RR u s e l l v i l l e ,  A R

na than@haagbrown . comna than@haagbrown . com
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R O C K  D E N TA L  B R A N D S  :
N o r t h  L i t t l e  R o c k ,  A RN o r t h  L i t t l e  R o c k ,  A R
L i t t l e  R o c k ,  A RL i t t l e  R o c k ,  A R
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R
P a r a g o u l d ,  A RP a r a g o u l d ,  A R

B E N J A M I N  E D WA R D S  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

P E T S M A R T  C E N T E R  :
J o n e s b o r o ,  A RJ o n e s b o r o ,  A R

F E D E X  :
F a y e t t e v i l l e ,  A RF a y e t t e v i l l e ,  A R


